
INVESTMENT 
OPPORTUNITY



U-One is a 66-suite condominium community adjacent to 
the Okanagan Campus of UBC in Kelowna, BC.  Designed 
by Meiklejohn Architects Inc., the building’s architectural 
theme offers a classic and distinctive “Campus Modern” 
feel. Construction is well underway as the foundation is 
complete and framing has started. 

The building is scheduled for completion by August 2015, 
when all homes will be move-in ready in time for the 
2015/16 academic year.
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DESIRABLE Housing 
         

The ideal university  
living experience

Demand for housing is extremely high at UBC 

Okanagan, as housing options for students are very 

limited, both on and off campus. 

The UBCO Campus is located on the outskirts of 

Kelowna, near the International Airport, so students 

who don’t live on-campus need to deal with the 

added cost and stress of parking or public transit. 

Current reality of  
on-Campus Housing

There is only enough on-campus housing for 22% 

of the student population, and a spot in residence 

is only guaranteed for first-year students. Second 

and third-year students are entered into a lottery 

for a spot in residence, so there is no guarantee 

they will be accepted.

CHallenges of  
on Campus parking  
& publiC transportation 
Parking is also a major issue at UBCO, with only 

enough parking for 25% of the student population 

at a cost of $252-$462 per school year. For students 

who wish to focus their attention entirely on their 

studies, finding a housing option that eliminates 

the need for parking or reliance on time-consuming 

public transportation is important. 

All factors considered, U-One is a highly desirable 

housing option for every UBCO student. 

U-One offers a mix of 1, 2 and 3 bedroom suites to choose 
from, each with an open concept floorplan that best utilizes 
the space. All homes have been designed to maximize 
revenue. Internal rooms have been constructed with the 
required safety and comfort features to ensure they can be 
used as bedrooms.

The suites’ interior finishes are designed with students in mind 
as well.  For example, high quality vinyl plank flooring is used 
throughout (bedrooms included) to reduce wear and tear. 

 
DesigneD  
To MaxiMize 
Your revenue
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a uniQue 
invesTMenT 
oPPorTuniTY

UBCO residences  
provide housing for only 

22%
of the student 
population 
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university reserve lands  
& pine forest precincts

It is anticipated that these parcels of land will be part of the 
long-term development plans and may support the creation 
of research, advanced technology and other academic uses.

West Campus lands

This newly acquired 259-acre parcel is located to the 
west of UBCO. This land, zoned for agriculture and in 
the agricultural land reserve, could enable agricultural 
research and teaching access for UBCO’s scholars.  It will 
also be used to provide a road right of way to complete the 
much-anticipated connection of UBCO to the Glenmore 
Valley via John Hindle Drive.

FuTure 
groWTH 
aT uBCo 
UBC Okanagan is well positioned for future 
growth to meet its academic and research facility 
needs. The university can grow significantly, just 
on the existing campus. In addition, the university 
reserve lands will also support projected increases 
to student enrolment. This future campus growth 
will enhance and sustain a high level of demand for 
housing adjacent to the campus for years to come.

Expansion & GROWTH Preparing for a 
promising future  

In 2004, the announcement was made that the 
Provincial Government would extend the mandate 
of the University of British Columbia to the North 
Campus of what was Okanagan University College 
in Kelowna.  Since this announcement, $450M has 
been invested at UBC’s Okanagan Campus to grow 
and enhance the university. 

There were 8,310 student enrolled at UBCO for the 
2012/13 academic year, which is an increase of 71% 
from five years earlier. 

In 2010, UBC purchased 259 acres of land from 
the City of Kelowna for future university expansion 
purposes, increasing the total campus area to 
approximately 513 acres.

Earlier this year, UBCO started the process of 
updating their campus master plan to reflect the 
acquisition of the new land to ensure that their 
plan will accurately reflect the fast changing needs 
of the university.  The final plan, anticipated to be 
presented to the UBCO Board of Governors for 
adoption in Fall of 2014, will potentially allow the 
university to double in size over the next 15 years.

enCouraging 
ForeCasT 

enrollment has increased by 

71% in the 
past 5 years

 

U-One is located within the University Village 
master planned community, which was approved 
by the City of Kelowna and is reflected in their 
2030 Official Community Plan.  

The future mixed-use community is proposed 
to contain a variety of housing, retail and office 
space, parks, plazas and two schools. U-One 
is one of the first developments in this master 
planned community, so U-One owners will have the 
advantage of getting in at an early stage. 

Part of a 
Master Planned 
Community 

PROPOSED  PLAN



 

513 acres

Lifestyle in DEMAND
The graph below 
provides an analysis of 
the market strength 
since January of 2007. 
Statistics are collected 
from the Okanagan 
Mainline Real Estate 
Board.  Sales compared 

to active listings have been converted into a ratio and 
charted to create a forecasting tool. This tool is used to 
understand the supply and demand for real estate.

A Buyer’s market occurs when the Sales to Active 
Listings Ratio (SALR) is below 18%. A Balanced market 
occurs when the SALR is between 18%–22%, and a 
Seller’s market occurs when the SALR is above 22%.  
As this graph indicates, April 2014 was the first time 
the Kelowna market has been balanced since January 
2008.

Now is the right time to invest in the Kelowna’s real 
estate market. While the Vancouver, Calgary, and 
Edmonton markets have already rebounded from the 

economic crash in 2008, Kelowna is just now seeing 
improved real estate activity. From 2008 to 2012, 
prices declined on a yearly basis. Prices stabilized in 
2013 and have begun to increase this year.  As demand 
for Kelowna’s real estate increases, this will continue to 
put upward pressure on pricing. 

The Okanagan Mainline Real Estate Board (OMREB) 
reported June sales activity of all MLS property types 
was up 28% compared to the same month in 2013, 
posting the strongest unit sales for June since 2007. 

“After six months of steady growth in sales, the 
Okanagan-Shuswap housing market is experiencing 
a rebound in consumer demand and has moved 
firmly into balanced conditions,” says Darcy Griffiths, 
OMREB President and active REALTOR® in the north 
Okanagan.

On June 11, 2014, Canada Mortgage and Housing 
Corporation reported that Kelowna is listed as one of 
the major centers with the lowest vacancy rate of 1.5%, 
second only to Calgary and Edmonton at 1.4%.

                                             1.5%*
     vacancy rate 
     in Kelowna

Kelowna, located in the Okanagan Valley of British 
Columbia, is a growing city that offers a highly desired 
lifestyle. 

As the largest city between Vancouver and Calgary, 
Kelowna is a recreational lakeside paradise with acres 
of beautiful parkland and sandy beaches.  Cradled 
within a glorious range of mountains, this urban 
sanctuary is blessed with a pristine lake, pine forests, 
orchards, vineyards, sandy beaches, and superb 
amenities. 

Kelowna has the fastest growing population in British 
Columbia and the fourth fastest in Canada.  With a 
regional population of approximately 190,000, an 
overall trading area of 520,000, and infrastructure to 
support business, Kelowna is the largest urban center 
between Vancouver and Calgary.  

Diversification and proximity to world markets are 
among Kelowna’s greatest economic strengths. 
Agriculture, Tourism, Manufacturing, Health, and 
Technology are important industries in the region.  
Kelowna General Hospital is the largest healthcare 
facility in BC outside of the Lower Mainland.

As an active and vibrant recreation center, Kelowna 
plays host to many visitors from all over the world.  
The Kelowna International Airport easily connects 
visitors to major North American cities, including 
daily direct flights to Vancouver, Calgary, Edmonton, 
Fort McMurray, Prince George, Seattle, Los Angeles, 
San Francisco, and Toronto.  Visitors can enjoy world-
renowned wineries, golf courses and ski resorts. In 
short, Kelowna is a four-season lakeside playground.

greaT  
PLaCe To Be  

The right time  
to invest in Kelowna
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mls sales to active listing ratio 
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* Canada Mortgage and Housing Corporation Report - June 11, 2014. 
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season vacation 
destination 

Balanced Market

Sellers Market

Buyers Market

Single Family 

Townhome 

Condo

The Okanagan is a 



Property management  
made simple   
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A SMART Investment
         

Dustin linsdell - licensed rental manager,  
associated property management

With a background in construction and significant management experience, 
Dustin brings a well-rounded skill set to both residential and commercial property 
management. Dustin will be responsible for sourcing and screening tenants as well 
as managing your rental property. He is reliable, professional, personable, and 
committed to meeting all of your property management needs. “At Associated 

Property Management we commit to making your property a worry-free investment.”

Dustin grew up in the Okanagan and after spending some time in the Lower Mainland, settled in Kelowna with his 
wife and two daughters in 2007. He enjoys the fine Okanagan weather and takes advantage of the many outdoor 
and indoor recreation opportunities Kelowna has to offer.

Hannah Verkerk - strata property manager 
associated property management 

Since entering the real estate industry in 2004, Hannah has worked on 
numerous projects, including new phased developments, townhomes, 
condominiums, bare-land, commercial, First Nations leased land, and mixed 
use properties.
 

Hannah became licensed as a Strata Property Manager in 2010 and now provides strata management 
services throughout the Okanagan Valley and has a portfolio consisting  of  15 strata properties including 
residential, condominium, commercial and bare-land developments.
 
Hannah always strives to present a pleasant and professional attitude and carries a strong work ethic.  
Her knowledge of accounting, customer service, dealing with agents, contractors and clients, and her 
ability to work well in a demanding environment contribute to her success and make her a valuable asset 
to any strata corporation. 

If you choose to engage the Licensed Rental Manager, you can feel comfortable knowing they work in the same 
office as U-One’s Strata Property Manager. This will ensure a smooth line of communication between both rental 
and strata managers to ensure that all aspects of the building maintenance and resident needs are addressed.
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Sears is one of the industry leaders in Canadian furniture sales. 
Sears has created furniture packages, including delivery and 
installation, for U-One homeowners who choose this additional 
service option. 

Please contact our U-One specialist to inquire about the specific 
furniture packages available for your suite at U-One.

FurniTure 
PaCKages 
avaiLaBLe 

An investment in real estate is not just about the initial purchase, it is also about how it will perform and operate 
while you own it. Mission Group has made this purchasing decision even easier for U-One investors by connecting 
homeowners with a trusted furniture supply company and a local rental management company to make the 
ownership of your investment as worry-free as possible. 

MaKing oWnersHiP aT u-one
as WorrY-Free as PossiBLe 



Your OPPORTUNITY an investment  
that works for you 
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estimateD inVestment 
WorksHeet 

1 bedroom 2 bedroom 3 bedroom 
3 bedroom 

Corner

Purchase Price $       189,900 $      245,900 $      299,900 $           385,900

NET GST (3.2%)* $           6,077 $          7,869 $           9,597 $             12,349

Total With NET GST $       195,977 $      253,769 $       309,497 $           398,249

Down Payment Value $         39,195 $        50,754 $         61,899 $             79,650

Mortgage Amount $       150,705 $      195,146 $       238,001 $           306,250

Annual Property Taxes $           1,299 $          1,683 $           2,053 $               2,641

rent ** $          1,200 $         1,500 $         2,200 $               2,500

Monthly Mortgage Payment*** $         731.89 $        947.72 $      1,155.84 $          1,487.29

Strata Fees $         106.34 $        138.02 $         185.53 $             228.52

Rental Management Fees $         120.00 $        150.00 $         220.00 $             250.00

Property Taxes (monthly portion) $         108.31 $        140.25 $         171.05 $             220.10

Insurance $           25.00 $          25.00 $           25.00 $               25.00

total montHly Costs $     1,091.54 $    1,400.99 $    1,757.42 $        2,210.91

estimated monthly Cash surplus $        108.46 $         99.01 $       442.58 $           289.09

estimated monthly increase to equity $        327.71 $       424.35 $      517.53 $           665.94   

this worksheet is based on several assumptions and is not warranted to be correct.
* 5% GST is payable upon the sale. The owner would apply to CRA to collect the rebate.
** This is an estimate only based on the current rental rates achieved in this area.
*** The monthly payment is based on a 5-year rate of 3.24%, with a 25 year amortization.

estimateD inVestment 
WorksHeet 

1 bedroom 2 bedroom 3 bedroom 
3 bedroom 

Corner

Purchase Price $       189,900 $       245,900 $       299,900 $         385,900

NET GST (3.2%)* $           6,077 $           7,869 $           9,597 $           12,349

Total With NET GST $       195,977 $       253,769 $       309,497 $         398,249

Down Payment Value $         68,592 $         88,819 $       108,324 $         139,387

Mortgage Amount $       121,308 $       157,081 $       191,576 $         246,513

Annual Property Taxes $           1,300 $           1,683 $           2,053 $             2,641

rent ** $         1,200 $         1,500 $          2,200 $             2,500

Monthly Mortgage Payment*** $         590.51 $         762.86 $        930.38 $        1,197.18

Strata Fees $         106.34 $         138.02 $         185.53 $           228.52

Rental Management Fees $         120.00 $         150.00 $         220.00 $           250.00

Property Taxes (monthly portion) $         108.31 $         140.25 $         171.05 $           220.10

Insurance $           25.00 $           25.00 $           25.00 $             25.00

total montHly Costs  $      950.16 $    1,216.13 $     1,531.96 $       1,920.80

estimated monthly Cash surplus $       249.84 $       283.87 $        668.04 $         579.80

estimated monthly increase to equity $       263.78 $       341.57 $       416.58 $         536.04

this worksheet is based on several assumptions and is not warranted to be correct.
* 5% GST is payable upon the sale. The owner would apply to CRA to collect the rebate.
** This is an estimate only based on the current rental rates achieved in this area.
*** The monthly payment is based on a 5-year rate of 3.24%, with a 25 year amortization.
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    20%             
down payment 
investment scenario  35%             

down payment 
investment scenario 



a History of success 
Mission Group has completed numerous multi-family communities across southern British 
Columbia, including Coquitlam, Kelowna, Abbotsford and White Rock.

Committed to Quality and Customer service
Mission Group is committed to providing an exceptional home buying experience to each of our 
homeowners. When you purchase a Mission Group home, you will receive the respect and attention 
you deserve. We provide a dedicated customer service team to address any questions or concerns 
you have about your new home.

a reputation you Can trust
We’re committed to serving our customers by doing things better than they have been done before. 
We will go the extra mile in everything we do, because we passionately believe that ‘excellence’ 
should describe Mission Group in the eyes of our homeowners.

Warranty protection for your investment
U-One homes are covered by the 2-5-10 New Home Warranty Program provided by Travelers 
Guarantee Company of Canada. This coverage is to protect your investment and make owning your 
home at U-One as worry-free as possible. 

935 Academy Way, Kelowna, BC  
uoneliving.com  |  250.718.7072  |  info@uoneliving.com

The quality homes at U-One are built by 
U-One – Mission Group Homes Limited Partnership.

A REPUTATION YOU CAN TRUST

our mission: to build each home as if it were our own,  
and treat our homeowners like family.


